Flip Chart Responses from Orono Black Bear Inn
Building Relationships with Business Conference, November 6, 2009
1. Group Exercise in Networking and Business Engagement (Afternoon Session):
From exercise: “ Take some time to talk about how you will work smart on business relationships and how you plan to make existing and new relationships turn into individual jobs over the next 6 months.”
Responses on Flip Charts:
· Go to places that you (employment specialist) are a customer
· Find niche where employer advertises

· Go to VP Operations- take tours

· Provide employers with an introduction letter which outlines the menu of services you can provide

· Build soft skills

· Use existing employers as a resource for new leads

· Join new networking organizations

· Host business after hours

· Increase community partnerships

· Use leads from your own employers

· Explore opportunities for growth with businesses

· Talk to new people

· Staff meetings

· Ads

· Chamber of Commerce

· Go to places where consumers spend time

· Access Career Center

· Ensure regular communication with employers

· Ask for assessments, situational assessments

· Respond to problems and follow up with employers consistently

· Find other opportunities to help employers

· Look at the labor market trends

· Company interviews

